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Are your salespeople
struggling to build

deep customer
connections?

The Counselor Family offers a proven approach for transforming transactional interactions
into lasting partnerships. Empowering your salespeople to become trusted advisors can
unlock new opportunities, increase customer loyalty, and drive significant revenue growth.

The Challenges

O Are your sales reps struggling to move beyond product pitches?

O Do you find it challenging to uncover hidden customer needs?
O Areyou struggling to build long-term partnerships?
O Are your sales managers effectively coaching their teams?
O Do you lack a structured approach to developing consultative skills?
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Gain The Counselor The Impact*

Advantage O Boost sales by 27% with The

O Elevate Customer Satisfaction. Counselor Salesperson programt

O 100% of participants handled
objections and closed more deals.

Accelerate Sales Growth.

Build Long-Lasting Relationships.
O 19% Growth in Sales Revenue.
Become a Trusted Advisor.
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Improve Sales Efﬁciency. *as per impact evaluation reports & success stories

Explore the Programs

O The Counselor Salesperson: Equips salespeople with the skills to

become trusted advisors.
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Coaching the Counselor Salesperson: Develop sales managers into
effective coaches.

O The Consultative Mindset: Cultivates a consultative culture
throughout the organization.

Scan the QR Code
for more details
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their role is not to sell, but to help people X O, =
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